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Bill Bartee 
 
•  Welcome address 
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• Management Team 

• Fast growing market opportunity 

• Product that solves a REAL problem 
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Peter Wright 
 
•  Global payment trends 
•  The Australian and New Zealand payments 

market 
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USD$51 trillion 
Consumer Payments Retail Value (7% CAGR) 

3.5 trillion 
Global Transactions in 2015 (3% CAGR) 

2x growth rate 
APAC transaction volume/value vs global average CAGR  

•  Rapid change and disruption of the payments landscape across existing and new channels 

•  Payments data increasingly valuable for loyalty and marketing purposes 

•  Consumers engaging multiple channels 

•  Mobile payments poised for explosive growth (Wallets, In-App) 

Source: Euromonitor 
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Non-cash payments in all markets globally are growing . . . 

Global non-cash transaction volumes grew at 10.1% in 2015 (426bn transactions) 

Global non-cash transaction volumes drivers comprise Emerging Asia (31.9%), Central 
Europe, Middle East and Africa (CEMA, 15.7%) and Mature Asia-Pacific (11.6%) 

Cards have been the fastest growing payments instrument since 2010 

Debit card use has grown fastest (10.7%) and account for 45.7% of non-cash transactions 

Non-cash payments increasing across all channels 

Cash and Cheque use has declined consistently for at least the past 13 years 
 

Source: McKinsey 
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•  As shopping moves In-App, digital payments replace cash, both on-line and in-store 

•  Multi-channel solutions win as channels converge 

•  Loyalty enters a new age, personalised, geo-targeting, multi-merchant coalition 

•  Increased regulation spurring collaboration between traditional and new players 

•  Cloud-based POS services enable further specialisation, open API’s 

•  Domestic infrastructures move to real time, eg NPP 

•  Security and Fraud prevention critical: EMV, tokenisation, Biometrics 

•  New revenue models strengthen fee income 

•  Strategic partnerships crucial to serve the full value chain 

•  Increasing amount of M&A in FinTech space, Payments epicentre of innovation 
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What’s likely to continue this year  

Source: McKinsey 



8 

MINT PAYMENTS INVESTOR DAY / JANUARY 2017 / MINT PAYMENTS LTD (ASX: MNW) 

•  Enormously attractive piece of overall banking mix 

•  Global payments revenues increased marginally in 2015 and expected to grow 5% per 
year over next 5 years exceeding USD2 trillion by 2019 

•  Strong payments fundamentals drive favourable forecasts, however macroeconomic 
factors pose some level of uncertainty, low interest rates, non-bank attackers, increased 
regulation 

•  APAC represents just under half of total global banking revenues  

•  Share of Payments revenues in global banking revenues declining slightly from 34% to 
33% in 2015, still representing 2nd largest revenue pool for most large/global banks 

•  Good health of transaction-related revenues is a positive sign for the long-term resilience 
of the Payments industry 

•  Increasing positive view of collaboration with FinTechs 
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Banks view of payments ….  

Source: McKinsey 
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Source: ANZ  
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Global non-cash transaction volumes grew at 10.1% but Asia grew over 31.9% 

Source: Capgemini Financial Services Analysis, 2016; ECB Statistical Data Warehouse, 2014 figures released October 2015; Bank for International Settlements Red Book, 2014 
figures released December 2015; Country’s Central Bank Annual Reports, 2014 
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APAC	  

Europe	  M
E
A	  

La-n	  America	  

North	  America	  

Contactless	  payment	  market	  by	  region,	  2021	  (USD	  Billion)	  

APAC Driving Growth 
through Contactless 

Channels 

Source: marketsandmarkets.com  
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59% 
53% 50% 50% 

42% 38% 
31% 28% 27% 

22% 21% 18% 16% 16% 13% 10% 

China, India and Indonesia refers to the urban banked population in each region 
Source: RFi Group 

Contactless payments as a proportion of the whole population 

Australia, NZ and Singapore are the most likely to use contactless payments 
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•  Australia at the forefront of digital adoption: 

o  72% of all bankcards are now contactless 

o  Contactless key transaction volume driver, especially lower value 

o  Mobile commerce expected to grow at over 20% CAGR for next 5 years 

o  MTBs still dominate however disruption high in niches: PayPal, Tyro, MINT, Square 

o  Highly regulated market levelling playing field for new entrants 

o  New Payments Platform set to enhance further non-cash payments 
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In line with Global trends 

Source:  RBA  
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Strong Card Adoption and Usage Across All Demographics 

Source: APCA  

Card use 2016 
Card Use 2015 

Australians used 
their cards 12.1% 
more often, and 
spent 6.7% more on 
them than in 2015 

With 75% of face-to-
face transactions 
estimated to be “tap 
and go”, Australia 
leads the world in 
contactless uptake 

Direct entry transactions grew by 
7.2% in number and 2.6% in value 

Online spending by 
Australian grew by 

On average, every Australian 
over the age of 15 has 3 
payments cards 

There is 1 point-of-sale terminal for every 20 
Australians over the age of 15 

2016 
2015 

Direct entry 
transactions 2016 

Direct entry 
transactions 2015 
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DECLINE IN CASH & CHEQUES IS ACCELERATING 

INVESTMENT IN FINTECH CONTINUES 
TO GROW 

INVESTMENTS  IN AUSTRALIAN FINTECH 
MARKET TOTALLED 

MOBILE PAYMENTS ARE ON THE RISE 

Source: APCA  

ATM withdrawals dropped by 
6.6% compared to 4.9% in 2015 

Cheques use dropped by 17.2%, 
compared to 15.7% in 2015 

Source: Reserve Bank of Australia 

Australia has one of 
the highest 
smartphone 
penetration levels 
globally, and 59% of 
Australians with 
smartphone have used 
them to pay for goods 
and services. 

Tablets are an 
important part of 
the puzzle. 71% of 
Australians over 
the age of 18 have 
made a payment 
using a mobile 
phone or tablet. 
 

Source: PayPal Source: Fintech Australia 

Fintech formed its industry peak 
body Fintech Australia and has over 
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Cash and Cheques in Decline. Credit & Debit on the Rise. 
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7.9% 

3.6% 

75.3% 

78.6% 

46.1% 

53.6% 

Partner 

Competitor 

Irrelevant 

0% 50% 100% 

Percentage (%) 

Banks 

Others^ 

^Others include non-banks payments industry executives and corporates 
Source: Capgemini Financial Services Analysis, Q2 2016; Executive Interviews for WPR 2016; Online Survey for WPR 2016; Total 117 responses received 

•  Transaction Banks face 
increasingly ambitious demands 
from businesses for digitisation 

•  An open approach will help 
banks stay ahead of the 
competition and grow their 
transaction banking business 

•  Collaboration a key strategy for 
Banks to gain advantage in 
transaction services 
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Source: APCA  
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Michael Walters 
 
•  How Asian regulators are driving e-payments 

•  Why will payments be mobile centric? 

•  What are the Asian opportunities for Mint? 

•  Why Vix Investments has invested in Mint? 
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•  Supporting economic development through reducing payments 'friction' (China) 

•  Lowering payment costs by encouraging transparent pricing (Malaysia) 

•  Increasing the tax base through reducing the 'black/cash economy' (Thailand) 

•  Addressing corruption and counterfeiting by reducing the utility of cash (India) 

•  Increasing financial inclusion through e-payments for consumers / SMEs (Philippines) 

•  Encouraging innovation and competition through enabling fintech / new entrant 

access (Australia) 
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•  China's Unionpay has surpassed Visa as the world's largest payment scheme by several measures 

•  However, it uncompetitive with mobile payment leader Alipay, itself being challenged by WeChat Pay 

•  In India, RuPay was to emulate UnionPay, but growth lies with mobile challengers such as PayTM 

•  Other markets including Thailand are rolling out national payment card schemes, but are they too 

late? 

•  Malaysia has dramatically shifted volume off cheques and cash onto multiple e-payment platforms 

•  Whilst throughout the region, payment acceptance commitments continue to develop 

•  India's currency initiaives have other countries considering a range of aggressive initiatives 

 

 



23 

MINT PAYMENTS INVESTOR DAY / JANUARY 2017 / MINT PAYMENTS LTD (ASX: MNW) 

23 

•  Domestic debit scheme are emerging, evolving, competing – even internationally 

•  Immediate payment programs are challenging the growth of card schemes 

•  Mobile based payment products have not only emerged, but are surpassing cards 

•  Digital currencies are being broadly considered by central banks for a range of purposes 

•  Tokenisation of payment data is allowing new payment channels and form factors 

•  Decoupling of the 'token' from the funding source is beginning to occur 

•  Biometrics, especially ties to devices, is being taken serious for authentication 

•  Traditional payments companies are reconsidering their roles moving forward 
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•  The 'acquiring' business has long been the poor cousin of the 'issuing' 

•  The shift from bricks to clicks has fundamentally changed payments, as will the move to 'flicks' 

•  Many customers engaged through new channels, but now wish to hand-off between them 

•  They also want to use a variety of payment mechanisms, including digital currencies, points 

•  This is making payment more complex, with increasing risk, pricing and operational complexity  

•  Existing platforms and processes are inadequate and unable to be readily adapted to meet these 

needs 

•  Acceptance development is increasingly the major area of focus for payment schemes 

•  The merchant 'acquiring' business is now the growth opportunity in the payment industry 
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•  Mint is today able to support transactions initiated down multiple channels 

•  It provides a while label platform that can be readily implemented by existing participants 

•  It is developing integrations with strategic applications and service providers 

•  It can support all emerging mobile / NFC payment methods, as well as token based products 

•  It doesn't require extensive capital to market its product, but rather partners with existing 

participants 

•  It has credibility with financial institutions and payment schemes due to it’s A/NZ experience 

•  It has shown an ability to take its product into new markets, including most recently Asia 
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Alex Teoh 
 
•  Mint’s role in the payments value chain 
•  Working with Financial Institutions 
•  Growth opportunities in Asia 
•  Mint in retail & hospitality 
•  Competitive landscape 
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A leading payment solutions & 
technology partner in Asia-Pacific 
 
Mint gets companies ready to capitalise on 
the changing ways the world wants to 
transact and pay. 
 
To be ready to open their doors, ready to 
launch new products and compete, to 
propel profits and transform economies – 
whenever, wherever and however they want 
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Mint has a range of payment acceptance solutions, developed on a compliant infrastructure layer, that takes the complexity away from merchants 
looking to accept all types of payments, presently operating in four countries (Australia, NZ, Singapore & Malaysia) in the Asia-Pac region 

ONLINE IN-PERSON MOBILE 

Payment 
Types 

Customer 

Merchant 

Payments Authorisation, Clearing & Settlement 

Acquirers 

Mint 
Payment 
Solutions 
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Financial Institutions Software-as-a-Service 

Mint is focused on two key partner channels for distribution, volume & scale 

Merchants & Users  
(SME to Large Enterprises) 
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Why are we playing in this space? 

How will we play in this space? 
•  White label & license Mint products to financial institutions in 

Australia, NZ & targeted markets throughout Asia 

“ 
” 
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•  Traditional banks responding to the threat of fintech 
by partnering with them 

•  Banks benefit through access to innovative technology, 
reduced risk, capital expenditure and a faster route to 
market 

•  In Asia, Reserve Banks in the region are mandating 
electronic payment reforms & the move to Chip & PIN 
(EMV) mandates by Visa and MasterCard have 
commenced in 2016 
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The Monetary Authority of Singapore has set out a vision for the development of the Singapore’s 
payments industry through the release of the Singapore Payments Roadmap in August 2016 
 

Mint is playing a part in at least two of the four strategic projects identified in the MAS Singapore 
Payments Roadmap 
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•  Highly inefficient  
•  4 – 5 payment terminals per lane - 

Costly to merchants 
•  Non-integrated 
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Mint has entered into a five (5) year agreement with Singapore’s most widely 
used electronic payment option & the countries largest merchant acquirer – 
processing S$23 billion annually across 90,000 acceptance points 
 

•  Mint to deliver Singapore’s first unified 
mPOS to enable merchants to accept both 
NETS & credit/debit card payments  

•  Agreement covering In-Person & Online 
payment solutions 

•  Partnering with NETS as a transaction 
switching provider, further enhancing 
Mint’s access and value to channel 
partners in Singapore 
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Why are we playing in this space? 

34 

•  Partner and integrate with the largest and the best small 
business software applications in the world (with a focus on 
Accounting, Point of Sale and Travel software application 
providers) 

•  Targeting high transaction value & volume verticals such as 
retail, hospitality & travel 

•  Disruption in the small business software industry is 
happening now 
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 US$0B  
 US$15B  

 US$38B  

 US$70B  

 US$107B  

 US$160B  

 US$199B  

 US$248B  

 US$308B  

 US$383B  

 -    

 US$50B  

 US$100B  

 US$150B  

 US$200B  

 US$250B  

 US$300B  

 US$350B  

 US$400B  

2011 2012 2013 2014 2015 2016 2017 2018 2019 2020 

Global Cloud POS  
Estimated gross payment volumes of  

US$383 Billion by 2020 processed through 
Cloud POS 

Australian 
Online & 
Mobile 

Retail Size 

Australian In-Person, Online 
& Mobile 

Retail Size 

Australian Retail Size 
Mint’s omni-channel strategy enables it to 

address the entire $317B Market 

Source: NAB Online Retail Sales June 2016 Source: Aite Group 

$20B 

$317B 



36 create possible
Sydney sea planes #poweredbykounta

Kounta helps the hospitality industry do a lot more with a lot less. 
 

We create efficiencies for the businesses we serve and find ways to reduce the industry’s complicity in food waste.
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•  Easy Integration between point of sale & payments 
•  No keying errors, no loss of sales revenue 
•  Real time reconciliations 
•  Faster service times – increased revenue 
•  More time spent on bringing customers back 
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Mint differentiates itself from the players in the fintech ecosystem by enabling and partnering with the incumbents 

“The players” 

• Collaborate through white-label & licensing of
our technology to market leading Banks and
business software-as-a-service applications

• We deliver an omni-channel payments
experience (In-person, online and mobile) –
single application with a seamless user
experience

• Focused on markets with high local debit card
penetration (Australia, NZ, Singapore, Malaysia
and HK)

• International AND local certifications and
compliance (e.g. EFTPOS, NETS, Mydebit)

• Designed for developers and integrators with a
set of APIs and plug-ins for a  “low-touch”
developer eco-system
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Comparing the key value propositions of payment providers 

White Label, 
Scalable Platform 

Recurring &  
Transaction 
Revenue Model 

MINT 

Banks 

Integration  
(APIs, SDKs) 

Omni-Channel 
(In-person, 
Online, Mobile) 

MINT 

Banks 
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+ 13%
Growth from previous quarter: 

+ 46%
Growth from previous quarter: 

+ 31%
Growth from previous quarter: 

Active users 
12,900 

Annualised Transaction Volume 
2.75M 

Annualised Transaction Value 
$368M 

Growth in active users and transactions with a focus on high value & high volume transactions  
from software-as-a-service industry verticals 

Active users & transaction volumes expected to accelerate from recently announced partners’ launch in domestic & Asian markets 
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-  This agreement enables Mint to utilise 
Global Payments as an acquirer, in the 
territories of Malaysia and Singapore with 
additional territories to follow 

-  This will assist with the launch of Mint’s 
integrated payment solutions for ABSS 
(MYOB South Asia), Malaysia’s leading 
accounting software 

-  Global Payments will also resell to its 
merchants, Mint’s range of payment 
solutions in these two markets 

Strategic partnership agreement with one of the largest independent merchant acquirers in the Asia-Pacific region 

GLOBAL PAYMENT’S ASIA PACIFIC 
PAYMENTS ECOSYSTEM 

>180M 
TRANSACTIONS 

PROCESSED 

>$25B 
DOLLAR VOLUME  
PROCESSED 

12 
COUNTRIES 

110,000 
MERCHANTS 
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PANEL DISCUSSION: 
QUESTIONS & ANSWERS 

42 
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This presentation has been prepared and issued by  Mint Payments Limited (“MNW”) to inform interested parties about the Company and its progress. The 
material contained in this presentation sets out general background information on MNW and its activities. It does not constitute nor does it contain an offer 
or invitation to subscribe for or purchase any securities in the Company or an inducement to make an offer or invitation with respect to those securities. No 
agreement to subscribe for securities in the Company will be entered into on the basis of this presentation. The distribution of this document in jurisdictions 
outside of Australia may be restricted by law, and persons into whose possession this document comes should inform themselves about, and observe, all 
such restrictions.  
 
The information supplied is in summary form and does not purport to be complete. Neither the Company nor its advisers have verified the accuracy or 
completeness of the information, statements and opinions contained in this presentation. Accordingly, to the maximum extent permitted by law, the 
Company makes no representation and gives no assurance, guarantee or warranty, express or implied, as to, and takes no responsibility and assumes no 
liability for, the authenticity, validity, accuracy, suitability or completeness of, or any errors in or omission, from any information, statement or opinion 
contained in this presentation.  
 
You should not act or refrain from acting in reliance on this presentation material. This overview of MNW does not purport to contain all information that its 
recipients may require in order to make an informed assessment of the Company’s prospects. You should conduct your own investigation and perform your 
own analysis in order to satisfy yourself as to the accuracy and completeness of the information, statements and opinions contained in this presentation and 
when making any investment decision. Investors or potential investors in MNW should consider seeking independent professional advice based on their 
own investment objectives. The Company and its advisers disclaim liability for any and all loss or damage which may be incurred by any recipient through 
the use of, or reliance upon, any information, statement or opinion contained in or omitted from this presentation.  
 
Reports and Announcements can be accessed via the MNW website – www.mintpayments.com  
 
Forward-Looking Statements:  
All statements, other than statements of historical fact, included herein, including without limitation, statements regarding forecast cash flows, future 
expansion plans and development objectives of MNW are forward-looking statements. Although MNW believe that the expectations reflected in such 
forward-looking statements are reasonable, they involve subjective judgment, assumptions and analysis and are subject to significant risks, uncertainties 
and other factors, many of which are outside the control of, and are unknown to the Company. Accordingly, there can be no assurance that such statements 
or expectations will prove to be accurate and actual results and future events may differ materially from those anticipated or described in this presentation. 
Subject to any continuing obligations under applicable law or any relevant listing rules of the ASX, the Company disclaims any obligation or undertaking to 
disseminate any updates or revisions to any forward-looking statements in this document to reflect any change in expectations or any change in events, 
conditions or circumstances on which any such statement is based.  

DISCLAIMER AND IMPORTANT INFORMATION 43 


